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1954 Red, White, & Blue Collection - - SOLD!... ProTeam assembled a very patriotic trio of 1954 First 
Generation Corvettes that sold at the Kruse Fall Labor Day Weekend Auction for a hefty $353,700.00. All three 
had the Blue Flame Six cylinder engine and had been either NCRS Top Flight or Bloomington Gold 
certifications. This consignment created a buzz and excitement and should star on ESPN's popular Bidding 
Wars TV program next year.

At Least We Aren’t Contractors… The Better Business Bureau came out with its annual report of reports. 
Of the 451,814 complaints filed over the past twelve months, contractors lead the field with just over 19,000 
inquiries received. Auto repair related businesses ran a close 2nd with just under 7,000; 6th place went to new 
auto dealers (franchised) with 4,500 inquiries, and 25th place went to used car dealers with under 2,000 
registered inquiries. As a used car dealer, there is a certain pride knowing our industry has cleaned up its act and 
reputation in the past decade as the number of complaints decrease. We are now securely nestled between 
carpet upholstery cleaners (#24) and photographers (#26). For the record, it is true that a dead man tells no tales 
as funeral services had the fewest complaints with only 547 reports filed. ProTeam has its sight set high as our 
number one goal is to inspire the same passion for the Corvette that we have in each of our customers and that 
begins with great service from doorway to highway.

MEDIA COOPERATION... ProTeam has and will continue to cooperate with media (print, audio, film) as it 
relates to the Corvette… So, if you’re looking for material and or the use of a Corvette(s) for an article or news 
worthy story, contact Beth Waisner.

Corvettes Wanted!... We wish to purchase select 1953 to 1962's, 1963 Split Windows, 1965 to 1967's, 
1968 to 1972's, 1978 Pace Cars, 1982 Collector Editions, and 1996 Grand Sports. Other years and projects 
will be considered depending on price. Have a Corvette for sale? Fill out our form at CorvettesWanted.com or 
email: terry@proteamcorvette.com.

CORVETTE COLLECTION WANTED! Three (3) or Thirty-three (33) - One Million to Ten Million 
Dollars... Is it time to advance your cash position? Cash, certified funds, or company checks. We'll make it 
painless! email: terry@proteamcorvette.com

Weekly Specials... ProTeam has again added weekly special prices on select Corvettes. You may simply 
click on the Weekly Special Button on ProTeam's homepage, or index, or go directly to:
 www.proteamcorvette.com/WeeklySpecials2.html

FAQ - Frequently Asked Questions... What is the best investment Corvette to buy? Do you see the bubble 
bursting on Corvette prices? Do you allow test drives? What does numbers match mean? If I buy your car 
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and do not like it... what then?.... To see many other questions and answers go online to 
www.proteamcorvette.com/Corvettes-FAQ.html

TURN KEY CARS... Are driving the collector car market. Sound advice is to buy the best Corvette you can 
afford, because the Corvette you buy today is the Corvette you’ll have to sell someday. Now we are seeing a 
resurgence of true collectors and enthusiasts buying Corvettes more as collectibles to keep and enjoy, rather 
than a focus on investment. Interest in collector Corvettes has never been stronger and prices reflect this fact... 
It’s purely supply and demand!

TMichaelis Blog Heaven - 36 years of Corvette Scholarship... You think you know the Corvette but 
would you like to hear the rest of the story? Insight into Corvette collecting, the hobby, and market trends is 
available on-line. Think of TMichaelis.com as insider trading to the real world business of Corvette collecting.  
Have a question that you would like commented on? email: terry@proteamcorvette.com

The Corvette Black Book... is a must have essential for any Corvette enthusiast or potential purchaser. The 
Corvette Black Book contains 160 pages including a minimum of two pages for each car produced, glossary 
of terms, historic dates, instructions, trend graphs, Corvette chronology, and photos/specifications. The 
Corvette Black Book also has an extrapolation section to help you zero-in on Corvettes with genuinely rare 
option combinations. This is the genuine pocket sized Corvette Black Book. Order a Corvette Black 
Book today!

TESTIMONIALS... tell a lot about a company, its product, its people, its services, and over 125 have been 
posted at ProTeam testimonials plus almost 15 years worth of archived testimonials. We are absolutely 
ecstatic with each and every compliment we receive. We want our customers to enjoy a positive enjoyable 
buying experience that hopefully goes beyond the Corvette purchase as our customers are  our lifeblood and 
we want them to experience our passion and fire that has made this the most interesting and fun business that 
anyone could ever have. "We feel quite lucky!" Thank-you

Add-a-Link... Do us a favor and link ProTeam to your website and we will respond with a reciprocal link. Any 
questions, please email proteam@proteamcorvette.com

The Chase... Visit ProTeam soon where you'll be greeted not only by friendly sales assistants but tidal waves 
of color and high performance. Come Look • Come Shop • Come Inspect • Come Test Drive • Come Visit • 
Come Tour • Come See What You're Missing!! This is not a typical museum "static" display but a "dynamic" 
ever-changing inventory of the best classic Corvettes in the world. THE CHASE is the fun part of buying 
classic cars and interacting with the owners, as each car and owner has a personality of its own and no two 
cars or their owners will be exactly the same. It is with this in mind that I urge you to personally visit ProTeam 
and inspect that Corvette of your dreams with your own eyes and participate physically in "The Chase". You 
won't be disappointed and that I promise you!!! Ask your sales assistant how ProTeam might participate 
financially in paying your flight costs to travel to Detroit, Toledo, or the Ft. Wayne airports.

ProTeam Corvette houses the largest most dynamic collection of classic Corvettes in the world. We invite you 
to view our collection Monday through Saturday, please contact us for viewing hours and tour group 
information at proteam@proteamcorvette.com. Remember that ProTeam's collection of nearly 200 Corvettes is 
ready for viewing anytime 24/7 on-line at www.proteamcorvette.com and if you have a Corvette for sale, fill out 
our form at CorvettesWanted.com.

Contact: ProTeam Classic Corvette Collection & Sales • PO Box 606, Napoleon, Ohio 43545-0606 • email: 
proteam@proteamcorvette.com • toll free: 888-592-5086 • fax 419-592-4242

OR ProTeam Classic Corvette Collection & Sales • 5634 CR 11-A, Auburn, Indiana 46706 • email: 
nathan@proteamcorvette.com • toll free: 888-592-5086 • local: 260-927-1967 • fax: 260-927-1953
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ProTeam Corvette sent this e-mail to you because your Notification Preferences indicate that you want to receive information 

about Special Events & Promotions. ProTeam will not request personal data (password, credit card/bank numbers) in an e-mail. 

You are subscribed and registered on ProTeam Corvette on-line. If you do not wish to receive further communications, reply to 

this email and put "unsubscribe" into the subject line. Please note that it may take up to 10 days to process your request. 

Copyright© 2007 ProTeam Corvette Sales, Inc. All Rights Reserved. Designated trademarks and brands are the property of their 

respective owners. ProTeam and the ProTeam logo are the sole property of ProTeam Corvette Sales, Inc. ProTeam is located at 

1410 North Scott Street, Box 606, Napoleon, Ohio 43545
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